
Seminar	
  4:	
  Judgement	
  Under	
  Risk	
  and	
  Uncertainty	
  
	
  

This	
  seminar	
  will	
  focus	
  on	
  judgement	
  under	
  uncertainty—how	
  people	
  form	
  and	
  
change	
   their	
   beliefs.	
   I	
   will	
   begin	
   by	
   outlining	
   the	
   normative	
   theory	
   of	
  
probabilistic	
   judgement	
   that	
   underpins	
   the	
   standard	
   economic	
   model.	
   This	
   is	
  
assumed	
   to	
   be	
   the	
   normatively	
   correct	
   theory	
   of	
   probability	
   judgement—it	
  
correctly	
  describes	
  how	
  people	
  should	
  make	
  probabilistic	
  judgements.	
  It	
  is	
  also	
  
considered	
  to	
  be	
  a	
  descriptive	
  theory	
  that	
  explains	
  how	
  people	
  actually	
  do	
  make	
  
judgements	
  and	
  decisions.	
  After	
   introducing	
   the	
   theory	
  of	
  probability,	
  our	
   four	
  
speakers	
   will	
   report	
   a	
   number	
   of	
   phenomena	
   of	
   human	
   judgement—viz.	
  
gambler’s,	
   conjunction,	
   and	
   disjunction	
   fallacies,	
   base-­‐rate	
   bias,	
   confirmation	
  
bias,	
   availability	
   heuristic—that	
   are	
   at	
   variance	
   with	
   this	
   theory.	
   These	
  
discrepancies	
   suggest	
   that	
   a	
   descriptively	
   adequate	
   theory	
   of	
   judgement	
  must	
  
differ	
   from	
   the	
   rational	
   theory	
   of	
   probability	
   judgement	
   embedded	
   in	
   the	
  
standard	
  model.	
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  paper	
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  2:	
  Base	
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  &	
  planning	
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  Confirmation	
  bias	
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  4:	
  Availability	
  heuristic	
  &	
  hindsight	
  bias	
  
Fischhoff,	
   B.,	
   &	
   Beyth,	
   R.	
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